HULLSON PARTNERS Partners for Growth

Lower Middle Market Independent Sponsor

Hullson Partners provides owner-operators the active capital they need to execute on strategy. At our core, we are investors in
culture. We are passionate about working with good people to grow great businesses and are driven by a common purpose of
continuing to build on the legacy of our owner and operating partners.

Our Approach

We seek companies whose founders or owners may be planning an exit or seeking liquidity. Whether it's a succession plan or a capital
injection to execute on a new strategy, our goal is simple, to continue to grow and support the existing infrastructure of your business,
while providing the necessary resources to maximize its enterprise value.

By avoiding the constraints of the typical private equity fund model, such as high fees and lock ups, we seek to offer dynamic private
market opportunities to our limited partners on a deal-by-deal basis. It is our goal to be both a capital and strategic partner alongside
our operators. We seek to collaborate and partner with business owners and management teams in long-term value creation.

Investment Focus

Control Equity

Structured Equity
Recapitalizations (full or partial)
Select Minority Positions

Revenue: $10 million to $40 million
EBITDA: $2 million to $10 million
Geography: Headquartered in the U.S.

L'I HULLSON PARTNERS

Predictable, consistent cash flow

°

a - ® Long-tenured customer base
Recurring revenue streams

°

°

® Low customer churn

Low CapEx and working capital requirements * Low customer concentration

Stable growth and defensible market positions

Sector Focus
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Our Team
MICHAEL A. HULLINGS SAMUEL B. HENDERSON
Partner, Co-Founder Partner, Co-Founder
mhullings@hullsonpartners.com shenderson(@hullsonpartners.com
609-304-5974 610-608-6904

353 Lancaster Ave., 3 Floor, Wayne, PA 19087 | info@hullsonpartners.com | www.hullsonpartners.com L'I

This information and any disclosures provided in this presentation are in summary form and have been prepared solely for informational purposes. This document does not constitute an offer to sell or the
solicitation of an offer to buy any security. Any examples of our processes and any other ideas presented herein are for illustrative purposes only. There is no guarantee that we will enter into a
transaction on the terms referenced herein or that a transaction in which we enter will have all of the characteristics referenced above. Furthermore, there is no guarantee that we will acquire a position
in an issuer or industry referenced in the above examples or that anv such position would be profitable.
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